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THE FOUR GOALS OF A SKIN CARE CLASS:

B WD

1. Tell me about is coming today.
2. Who do you think would be at
3. How about ?

4. |

NOTES

Skin Care Classes are the of our business.




NO SAMPLE

PARTIES
FACEBOOK PARTY

« CREATE A FACEBOOK GROUP AND POST
ABOUT PRODUCTS, THE COMPANY, AND THE
OPPORTUNITY

oINS

« LIVE VIDEO WHERE YOU DISCUSS AND DEMO
YOUR 5 FAVORITE PRODUCTS, WHICH ARE
OFTEN DISCOUNTED IF PEOPLE PURCHASE

SAMPLE PARTIES
SKINCARE

« SAMPLES OF SKINCARE LINE
MICRODERMABRASION, PORE MINIMIZER,
CHARCOAL MASK

HYDRASESSION

« REPAIR CLEANSER, MICRODERM, CHARCOAL
RASK. SATIN LIPS SET, FACIAL PEEL,

KX;)II(QOGEL EYEPATCHES, NATURALLY OIL, GEL AFTER VIEWING

GLAMOUR SHAKE UP YOUR MAKEUP

« FOUNDATION PRIMER CC CREAM. COLOR CARDJ ° o CLIENTS GO THROUGH THEIR MAKEUP BAG AND SORT IT BY
EYELINER MASCARA WHAT THEY LOVE, LIKE, DONT LIKE, AND WANT TO REPLACE

CONSULTANT OFFERS RECOMMENDATIONS AND OFTEN A
DISCOUNT TO REPLACE PRODUCT

PLATFORAS PLATFORAS

100K FACEBOOK GROUP
GOOGLE HANGOUT

ZO0M (ROST COMMON FOR
FACETIME SHAKE UP YOUR MAKEUP)

MESSENGER VIDEO CHAT




MARY KAY

VIRTUAL PARTY TIPS

Party Tips
Setup for Success
Tips and A-ha’s!

Setting Up Your Home
Studio /

VIRTUAL PARTY TIPS

A typical virtual party should last about 45 minutes. The goal is to keep the party moving and
your guest engaged in what you are presenting.

* If you choose to send Mary Kay® product samples to your guest for your virtual party, make
sure to mail them prior to your party so your guests have them available to try during your party.

* Make your customers feel important! Send a personal message to the hostess and each
guest before sending the group event invitation.

* You can tout the benefits of a follow up consultation or second appointment anytime you
message a guest. This can be virtual too!

Be sure to follow all Social Media Guidelines and only post “commercial” posts on your Mary Kay
business page, in closed social media groups or through other private communication methods.

Mary Kay /InTouch® > Resources > Digital Zone > Social Media Central > Social Media Guidelines.

N\ MARY KAV 2

MORE PARTY TIPS

« Comment on your own posts within the party to create more conversation or add additional web
links, videos or product information.

* To encourage participation and engagement, consider a prize drawing or post a poll or a question!
You also can coach your hostess to chime in if the pace starts to slow.

* Don’t feel like you must answer every single question. Allow other guests or your hostess to
answer too. It can add to the energy and interaction in the party, and guests will love an honest
testimonial from another Mary Kay fan.

- Don’t forget, you can enter guest information into your myCustomers+™ App.

Be sure to follow all Social Media Guidelines and only post “commercial” posts on your Mary Kay
business page, in closed social media groups or through other private communication methods.

Mary Kay /InTouch® > Resources > Digital Zone > Social Media Central > Social Media Guidelines.

AN MARY KAY 3



COUNTING DOWN TO THE PARTY

Setting Up Your Home Studio

Building an at-home virtual workstation is simpler than you think. With a few
additional tools, you can enhance your LIVE parties and recorded videos to
look like the professional you are.

The following are great at-home virtual workstation tips:

+ Selfie rings lights range in size (see right) but can be instrumental in
evening out your lighting and enhancing the clarity of your photos and
LIVE videos, especially when naturally lighting is not available.

+ Attaching your phone to a tripod made for smartphones will let you shoot
“hands free” and steady photos and videos.

* Make sure the area in view of your audience is clear of clutter. Practice
reaching for products to ensure they are withing reach during your LIVE

event.
L MARY KAY 4
tly:
¢ important
SETUP FOR SUCCESS e fun, be lexible and
Have o with the flo™”
* Practice, practice, practice before your first party! The time
rehearsing will pay off in the end.
 Gather the product you plan on sharing live so that it is easy Mary Kay®

to reach once you start broadcasting. An idea might be to set products to be
. featured in your
them on a table in front of you, but below the camera. event

* Ensure you have good lighting.

« If you are using your phone, find someplace to prop it up so
you can be “hands free” and at eye level. This will give you
more opportunity to show and demonstrate the product.

Phone
elevated to
eye level

* Don’t be too far from the phone/screen as you could lose
audio quality.

L MARY KAY 5




MARY KAY

GET THE PARTY
STARTED - VIRTUALLY

Pre-Party Prep Sharing the Product & Company Details
You Are Ready To Party Close the Party
Countdown to the Party After the Party Communication

Prior to the Party Following Up
Open the Party

PRE-PARTY PREP

* Whether you are holding a virtual or in-person party, party basics are the same. Read your
Flip Chart to learn how to present the amazing Mary Kay® products!

o A digital copy is available on Mary Kay InTouch® > Education > Party Central > Supporting
Materials

o Download the mobile version from the Digital Showcase App

o A paper copy is available for purchase on Section 2 of online ordering.

o Consider planning a game or a contest to keep guests engaged.

* Plan your party to last about 45 minutes.
* Review suggested dialogues from your:

o Start Something Beautiful® Magazine
o Flip Chart
o How to Virtual Party Guide - Step 3

Visit the Mary Kay Video Lounge for helpful tips on how to grow your Mary Kay business virtually.
Click here or visit Mary Kay InTouch® > Video Lounge > Education

AN MARY KAY 2

YOU ARE READY TO PARTY!

Congratulations! You’ve done all the prep work for your party
and your new Mary Kay business.

Now it’s time to:

+ Connect with your list of potential customers or team members — such as family,
friends, acquaintances, colleagues and others.

- Sell the fabulous Mary Kay® products you’ve been learning about.

+ Grow your business and develop your team from the comfort of your home!

5 MARY KAY 3



COUNTING DOWN TO THE PARTY

Pre-Party Communication

Follow up to remind your guests before your party!

* Follow up 2 days before your party to remind your guests.

* If you are using Zoom for your party, make sure your invitees have downloaded and know how to use
Zoom. Also, be sure to give/remind them the party join code.

* Ask invitees to download and use the Mary Kay Skin Analyzer App prior to the virtual party.

* About 2-3 hours in advance of the party, send a virtual party reminder to your hostess and guests.

The Digital Party Social Media Playbook will help you create posts for the party attendees leading up
to the virtual event. Go to Mary Kay Intouch® > Education > Party Central > Virtual Parties to find
everything you need.

L MARY KAY 4

IT IS ALMOST TIME!

The big day has arrived!

Day of the Party tips:
+ Dress for success, your favorite blouse and lipstick can make all the difference in
your confidence!
+ Set up in a quiet space with minimal distractions in the background.
+ Check your lighting - natural light is best, but a ring light works, too!
* Arrange your products to be near you for easy access during your party.
* Make sure all files and videos you plan to use are downloaded so they launch

immediately.

L MARY KAY 5




IT°S TIME TO OPEN THE PARTY!

Beginning - Welcome Party Kick-off

Party Opening Suggestions:

Open the party with a personal welcome.

Share how the party will work.

Depending on the number of guests you have in your party, ask each guest to
introduce themselves.

Do a “roll call” and ask everyone to either like, love or comment.

Encourage lots of questions and comments throughout the party.

Share your I-Story and talk about Mary Kay Ash and the Foundation™.

Share the Mary Kay Satisfaction Guarantee.

L MARY KAY 6

IT°S TIME TO PARTY!

Let’s Talk About Skin Care!

If you have sent product samples to your guest prior to the party, ask guests to get out the
samples you’ve pre-mailed as you get started on the skin care class.

You can demonstrate each product of the TimeWise Miracle Set 3D® or the products in your
theme.

Hold each item close to the camera so guests can see the tube and the formula.

Explain the features and company approved benefits as they try each product from the
samples provided.

Show your guests any pictures and/or videos you have downloaded for the party.

Take your time and don’t rush their experience as they try each product.

Ask guests to comment on how the products feel on their skin and encourage lots of questions.

AN MARY KAY 7




CLOSE THE PARTY

It’s time to say goodbye.

Don’t forget all your closing steps!
» Thank everyone for a fabulous virtual party!
* Share any special promotions you would like to offer.
* Share the Opportunity and ask for referrals.
* Share the Mary Kay Product Promise.
* Success is in the follow-up! Remind guests you will follow up with them individually to

answer questions about Mary Kay® products or the opportunity and to finalize their
product order.

* Remain online for a short time to answer questions.

AN MARY KAY 8

AFTER PARTY FOLLOW UP

Via text, private message or by phone

Success is in the follow-up!

Following up with each guest personally and individually could increase order size and may
increase the likelihood of booking another appointment or party.

Consider:
* Following up as soon as possible after the party.
» Sending a personal thank-you message.
* Booking her promised follow-up appointment - This appointment can be virtual too!

* And always provide Golden Rule Customer Service!

N\ MARY KAY 9




AFTER PARTY FOLLOW UP

Here are few sample dialogues for after-party follow up via text,
private message, or phone.

Hi, {name}!

Thank you so much for attending my Mary Kay Virtual Party! | hope you had as much fun as |

did and learned a lot too!

+ Option 1: If your guest asked a lot of questions about a particular product, reference that in your
private message.

* Option 2: Remind her that you would be booking follow-up appointments and would like to set
hers up. She can invite a few friends, make it a party and earn products!

* Option 3: If she bought products, ask her when would be a good time to deliver. This is also

another opportunity to set up her follow-up appointment or turn it into a party!

AN MARY KAY 10

Booking is the lifeline of your Business. Check these
sales stats out! This is exactly why we use the plan :)

48% never follow up

25% make a second contact and stop

12% make three contacts and stop

10% make more than three contacts

2% of sales are made on the first contact
3% of sales are made on the second contact
5% of sales are made on the third contact
10% of sales are made on the fourth contact
80% of sales are made on the fifth to twelfth contact




Coaching your appt to Hold

Text to send after you

book them:
Looking forward to

Pampering you on
Wednesday June 12th
at 6pm! | will send out

your kit today!

Text or call a few days
after you mail their kit:

Hi (name), hope your
having a great day! | just
[Nl wanted to make sure you
received your
HydraSession Kit for your
s \ '! spa facial on Wednesday?

Text to send
the day
pefore Of day

. drasession
re s the Y of their appt:

' ou
link looking forward o ha\/\.r:wgg/oom
join us tonight at opm pPST Jol

Meeting
oom.us/}/941 069673

69 678 Have your
t WaShC\OthS & a
¢ water or be by

Hi (name): ne

https://Z
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https://zoom.us/j/941069678?fbclid=IwAR37VgkS01PmABlwZmdRICV8tqtwYE-AdqQOIZFWnP3hfmPC_-DRl04lg-E
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“*7AG ME ON SOCIAL
MEDIAWITH YOUR
HYDRASESSION KIT!

@shannonduguay?

The following samp 53
- Foaming cleanser (in samgﬂe ja
- Satin lips (in sample jar)
- Microdermabrasion sample
- Charcoal mask sample
- Facial peel samp}ie
-Hydrogel eye patches '
-Nougfkfng oil (in sample jar)
-Moistrizing gel mask
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Enjoy thi i

your s;: routine once a month to treat® ‘B : o
in to spa worfhy pampering .. s ...

STEP 1: REP . .

COTERLRE AIR CLEANSER °

. e remove with washcloth = .. )
TEP 2: M ) .

ICRODERMABRASION e

REFIN
Apply t ;
pply to wet face, scrub approx. for 1
minute,

remove with washcloth

S .
TEP 3: CLEARPROOF CHARCOAL
Apply, all MAK
, allow 10-15 minutes to dry. W |
- with warm washcloth i
e P 4. SATIN LIPS SCRUB
i ips, massage 1-2 minutes, wipe |
. i clea
5: REVEAL RADIANCE F/‘\CI/\Lm

Apply thin | P
ayer to face, avoiding eye a L
rea. Let sit

WO nu
minutes and then remove with warm washcl
STEP 6: HYD e
5 ROGEL E
A YE
pp\y. underneath each eye OHE\CTCI_:EIS
' i o si +
inutes. Remove patches and discos‘rd °
STEAP 7: SATIN LIPS BALM
pply light layer to lips

. STEP 8:
. 8: NATURALLY NOURISHING OIL

° ° Massage 2-3 drops into skin

([ ]
s oo STEP 9: MOISTURE
R RENEWING
. o GEL MASK

o o Apply a thi

A . y in layer to face, let d
° Y leep in for enhanced pOﬂ/’W ry‘

pering

The Wy (o ey

“Aurudy:mmimlly. {he bumble bee shouldn't be able to Y,
JWay.

put the bumble bee doesn't know it so it goes on flying anyway
“Mary Kay Ash

pary Kay celebrates more than 57 years of Enriching Women's Lives®.
Mary Kay® products are sold in nearly 40 cou ntries.
Wwe relyona proven pusiness model that helps wormen discover extra income,
empowered choices and true peauty from the inside out
Each year, The Mary Kay Foundation awards $3 million 1@ dornestic violence shelters
grantsto salect doctors and medical scientists

across the country and 412 million 0
focusing on curing cancers that affect women. i
Al of the waste from our R&D is recycled, treated, and reused instead of going int@ tandfills. VE A GiFT
Best w.
a;
Text C;;, to Reach

(Circle One)

MARY KAY CAREER CAR MARY KAY PRODUCTS

Feel confident that Mary Kay conducts
hundreds of thousands of product tests each
year for quality. safety and performance,

put yourself in the driver's seat with an
appor‘tunity to earn the use ofa
Mary Kay Career Car,one of the best-in-class
car incentive programs inthe waorld.

you can eam quarterly and annual prizes
based on you’ persana\ sales and
personal ream puilding.
Weekly recod nition and SUccess events
may alse be available with your

independent Sales Director ‘

50% on everything you se
1f you puild a tearm you can earn
product rewards and monetary honuses,
plus 2 commission pased on your
team members' product sales.

fufen Ml oplirts

$30 eStart website ¥ proPay (one year)
$130 eStart * starter Kit
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for sup, mily member v CK
Pporting my smaﬁ r)vnh the utmost ¢y HERE []
usiness. L Care and re
s Spect!

Thank yoy

Your Full Name:

Date:

—_—



HydraSession Scripts!

Hi Erica, how have you been my friend?! | have been
meaning to let you know we have been sending out
virtual pampering packages called hydrasessions.
It's our version of a really popular expensive
appointment at a spa that everyone is loving! Deep
exfoliation, gentle pore-declogging, extreme healthy
nourishing hydration & brings maximum skin
benefits!

| provide the zoom link and sample kit of 9 of our
amazing products to pamper you complimentary.
You just follow along from the comfort of your
home. It's a treat from me to you! It would be great
to connect and your skin will feel amazing after.
Let me know if you would like me to get you a spa
facial kit out to you?

| will send you the Do you want to check
upcoming times we are with some of your

doing them. Let me friends and family if
know which one of they want to do it

these works best? (send with you & | can send

2-3 dates & times) them a kit as well?:)



Explanation of what a
HydraSesion is for an email~

Here is the information for the Mary Kay HydraSession DIY
spa facials we dolt's our version of a really popular expensive
appointment at a spa that everyone is loving! Deep
exfoliation, gentle pore-declogging, extreme healthy
nourishing hydration & brings maximum skin benefits!
| provide the zoom link and sample kit of 9 of our amazing
products to pamper you all complimentary. You just follow
along from the comfort of your home.

| mail the supplies complimentary© | have no problem
sending everyone these amazing facial kits. | just ask you to
be on the Zoom so that you get the most benefit and apply
the samples correctly. | understand things come up, so if you
aren't able to be on at the last minute, | ask that you get on
the next Zoom session we have scheduled. | will provide a
quick opinion poll to fill out, it helps us tremendously and just
takes a sec to fill out after your session.

Love,
Shannon

Cindy's HydraSession Script

Hi Ashley, Hope you and your family are doing well and staying safe during these crazy times.
| am reaching out because we have been doing these amazing Spa Hydra Sessions on Zoom. We
use 9 of our amazing skincare supplements for an at home spa experience. Includes deep
cleansing, pore declogging and exfoliation followed by intense hydration. | would love to mail
out some complimentary spa kits for you to try with family and friends. It takes one hour. You
will love the way your skin feels afterwards. Doesn't it sound like fun?
Let me know and I'll get them in the mail and will send you our upcoming session dates.
Looking forward to hearing back from you. Love, Cindy



How to present a product on the
Session:

What is a Mary Kay HydraSession?

It's our version of a really popular and expensive appointment at a spa that you will LOVE! These specific steps giveus a layering ap-
proach to your skincare routine that mimics the spa experience with similat ingredients, yet easy and safe to use at home. Adding to

L]
L]
your routine brings maximum skin benefits and you can try it free with your beauty consultant. Involves deep exfoliation, gentle < —— —t | l I S
pore»dec\ogg‘mg, and extreme healthy nourishing hydration. I S e
ORDER OF APPLICATION

1. Volufirm cleanser SZ@——TimeW'\se Repair™ fFoaming Cleanser is the pampering cleanser that your skin has been searching for.

H f 0
Every day skin cells that are ready to be sioughed away accumulate on the skin’s surface. TimeWise Repair™ fFoaming Cleanser y d r a e S S I O n fl i

gently sweeps away complexion—dullir\g impurities as it Jeaves skin feeling revitalized and hydrated,

2. Microderm Refine $32 — Microdermabraﬁion Refine is @ physical exfoliator that reduces the appearance of fine lines and gently
refines skin's texture as it removes surface dead skin cells and build-up from pores C a rt
3, Charcoal Mask $24 — Activated charcoal is known 1o absorb up to double its weight in impurities. The power of activated char- y O u C a l I l I S
coal helps unclog pores, taking skin peyond everyday clean. Formulated with the absorbent power of kaolin and pentonite clays,
this mask instantly absorbs excess oil and reduces shine. 1t contains honeysuckle and navy bean extracts shown to target the ap-

pearance of skin discoloration. t O | l e | t
4. Shea Sugafr Scrub $12—Bye-Bye Dry Relax and enjoy this revitalizing lip-scrub experience. Shea Sugar scrub exfoliates with natu- a a b O l I t

ral sugar crystals to gently polish lips 1o perfection. Blended with luscious shea putter, the scrub leaves lips feeling soft, smooth
and conditioned. This expertly formulated scrub also includes sunflower oil, known to be rich in the antioxidant Vitamin E. Gently

massage this confection onto lips and whisk away dryness- Lip texture is immediately improved and lips are {eft fooking revital- t | I e p r O d t
ized. l l C yo l |

5. Facial Peel 465 — The glycolic acid goes to wark immediately, removing dead skin cells from skin’s top surface layer. This exfoli-
ating ingredient also works on the remaining surface layers, preaking apart the bonds connecting thousands of other dead cells

5o they can be released and plumper, fresher cells can take their place. By increasing the rate at which skin-dulling dead cellson C I I O O S e t O

multiple surface layers are eliminated, the power of glycolic acid enhances skin’s own renewal process fora reluvenated look.
P ent. You can
al in
5. Once the \ayers of dead surface cells have been removed, your skin will be primed and ready to accept the penefits of oth- S O p r I t t h e

er agevﬁghting treatments. Because We wanted the formula to be gentle enough to use twice a week, we paired the glycol

This advanced exfoliation method also signiﬁcam\v smooths skin, reducing the “hills and valleys” associated with a drier rougher
texture.

ic acid with an exclusive blend of calming potanical extracts+. Since some people can experience dryness after using @
peel, the formula also contains @ marine extract which has been shown to have hydrating penefits. P r O d
6. Hydrogel Eye patches $40 — Drench your skin witha purst of hydration! Mary Kay® Hydrogel Eye patches feel instantly u Ct P D F f
cooling and soothing! Clinically shown to instantly poost skin hydration- How? They draw on the moisturizing power of a Ct
glycerin, a powerfu\ humectant known to moisturize the skin and help with water l0ss- After skin feels quenched, the
patches help alleviate the feeling of dryness S h e e t .
7. Shealip Balm — $12 Hello, Moisture Once Shea Sugar Scrub has worked its magic, pamper your lips with a kiss of nourish- O n I n t O u C h
ment. Shea Butter Balm is formulated to \eave lips feeling satiny smooth and deeply moisturized. Watch dryness melt away
as a mix of shea and jojoba butters comforts and soothes lips. Shea butter, known to be richin antioxidants Vitamins A and
E, helps skin retain moisture. And jojoba putter is known to mimic oils that are naturally produced by our body, helping to u n d e r
moisten and protect the skin. S0 it’s like giving your lips a double dose of moisture. This hydrating palm is just what thirsty p r O u Ct
lips crave.
. Nourishing 0Oil $48 — Leaves skin feeling hydrated and nourished. skin is left looking revitalized and with @ healthy glow.
skin feels satiny smooth, softand supple. Absorbs quickly and feels lightweigh(. Features a blend of sweet almond oil, ol- C e n t r a |

jve oil and sesame oil, which are natural emollients and provide moisturizing penefits. Includes squalane, derived from

®

plants, which isan excellent moisturizer to help support the skin barrier and reduce dryness - vitamin E provides protec-

tive antioxidant penefits. Features alight vanilla scent.

. TW Renewal Gel Mask $22 — Formulated to attract and maintain moisture Formulated to help balance moisture levels. O .
Formulated to help firm and calm skin and strengthen skin barrier function. Formulated with an antioxidant superpower. I p S
(]

proven to firm, calm and strengthen our skin barrier.

©

10.Remove eye patches, gently pat inany remaining gel. Optional add on eye cream of your choice $32-542

sh h
@ @ @Disclalmer - this is not intended for daily use. Be sure you are on the best Mary Kay skin care program a re W at yo u I OVe
for your specific daily regimen- b .
about it & the

Once vo company info
4 .
you have observed a There is more info

f .
ew Hydrasessions you are under product central,

welco search by product
me to present a then click on tcheanOI

rod
P uct on a group session. product fact sheet pdf.



Close your guest out after the
Session

“
Call or text her after the session HydraSeSsion
Thank you so much for joining us! | hope ngion ’?oll With
you enjoyed it and your skin feels good! ThankyouSoa’ Discount
Here is the opinion poll~ V:W for being o g,
https://forms.gle/XK5rgEN97gnt6xFC7 R ok

appreciate you for filling it out for me:)

Ei
rstand Last Name

Yoiis
our answer

send reminder text if they
haven't filled it out [

Hi (name), | just wanted to remind you fill out
the link I sent you above when you getasec. Here is the text they can

. o Tl ° .
| so appreciate it. That way | get credit! use to invite guests to the

next session~
Hey! | was just thinking about you because my
Mary Kay girl and friend treated me to a really
nice facial and my skin felt so good It was a great
distraction to all that's going on in our world. We
enjoyed some girl time for an hour | wanted to
see if you would like me to send you the details

& would like to join us for the next session?
| would love to get you Details~
lots of free shopping on The HydraSession is a version of a really popular

expensive appointment at a spa that everyone is

loving! Deep exfoliation, gentle pore-declogging,

extreme healthy nourishing hydration & brings
maximum skin benefits!

She will provide the zoom link and mail you a
HydraSession sample kit of 9 of our amazing products to
pamper you all complimentary. You just follow along
from the comfort of your home. Let me know if she
should get you a HydraSession kit out?:)

Who iS
. the Beg
vt uty COnSUItant that

Once you have checked them
out you can go ahead and
schedule them for their next
session. When you have them
booked you can help them
invite their friends & family.

your next Session. Would
you like me to send you

an invite you can send to
your friends & family?


https://l.facebook.com/l.php?u=https%3A%2F%2Fforms.gle%2FXK5rgEN97qnt6xFC7%3Ffbclid%3DIwAR0azTMrhiJ-0vVUlTKD9jRhjZLY9oVF8FqUPQTdjR99ht1NIVcAjg3Bo-c&h=AT2Svsp8ExFg1mVaT_4u7Oel24Yc6rlR2qhOgwJcaukq0HT_Q4z_RxjobsOUNIwEp6Yua8EC1shDcdJ1Y2kb03tZDJzCc3FICGawoUowL-q0CRlAnA7lII88m_7pyZiWvh7nalbFIwyE4Cy1q90

How tO dO a8 Facebook party

1.Create a facebook group specifically for that party

2.Book or hostess and/or invite guests
3.Create your content
a.There are several ways to find pre-created
content, the most common is Vizzlie
b.Vizzlie code: 2TAG6NZ
4.Plan how you will keep rack of engagement (record
sheet, guests track comments, etc.)
5. Plan how you will follow up with all guests
6.Follow same close out plan as you would for a party

with samples



SCRIPTTO
INVITE

SCRIPT FOR
HOSTESS TO
SEND TO
GUESTS



SCAN FOR
FACEBOOK PARTY
TEMPLATE

SCANFORSINS
TEMPLATE




New Consultant

SKIN CARE KITS
bit.ly/scckit

What vou ll need 2

Something to pul your samples in, 1
recommend these cute pink bubble mailers
(link in amazon list)

A copy of the
fabulous game [ OO
e PABULOUS oane - The appropriate skin care line
wi_  foryour customer
: " - a microdermabrasion sample set
= W ©
: - a charcoal mask sample




New Consultants

HOW 1O ORDER SKINCARE SAMPLES

1.On www.marvkayintouch.com go to
ordering.
a.Online ordering
b.Create a new cosmetic order
2.Look in Section 2 for the samples that you
will be including in your kits
a.Note that samples usually come in packs
and will need to be taken apart before
sending lo customers
3. Add desired amount of samples to your cart

and proceed with your regular order

Pleagﬁ n%tg t{mt samples do not count towards your

1eChou ¥ k

production counts. It is wise to only order when ordering
section 1 product!!




New Consultant

GLAMOUR KITS

What you'll need

Something to put your samples in, I
recommend these cute pink bubble mailers
(link in amazon list)

A copy of the ;
fabulous zame 1 N€ following samples

s - Foundation Primer sample
el L - Appropriate CC Cream sample
== - Appropriate color card

- 2 eyeliner samples

e - ultimate mascara sample
mm—— **Not said in video, also include a cleanser
and moisturizer sample as well**

Optional: closing sheet - | use this one!

AN = ? f;:%;
R e S
~ N a



Glam Pad - Makeup Workshop

Shake Up Your .M.ﬁkeup.

®
»
&
NOTE: The following document supports the Shake UF Your Makeup video featuring Independent
Senijor Sales Director Bridgett Moore. For more information on how to use this document, [y
please watch the wdootfogatod at Maré Kay InTouch™ > Education > MKUniversity >
Step 7 (The Art of Selling) > Other Selling Strategies > Shakeup Your Makeup.
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Glam Pad - Makeup Workshop

@ a
® )
Shake Up Your Makeup %
@
» »
. . il v > @ - e - o
e |[Recommended products JI_:vcm’r to share a MK Beauty e
from your Shake Up session e |EXperience with the following | ®
. today: friends to earn free products: [
| o
@
®
@
9
@
, [ .
o
®
q
o®
q ®
. |
| . .
@
' o
L
@

l;\f’rer hearing more about the Mary Kay business opportunity i
today, my interest level is (circle one):

] 2.9 4 X 6 i o0 7 10

Customer | Want More Info Let's Get Started!

@ i} -



OTHER MAKEUP IDEAS

in Five

Tips and tricks to
LOOK and FEEL great

HERE'S HOW T8 CASH on your next ZOOM meeting|

Join me for a virtual beauty experience
from the comfort of your home
=2 ITEMS = 18 DISCOUNT

3I-4 qgﬁs = 15% DISCOUNT RSVP to receive your complimentary
5+ ITEMS = 207 BISCOUNT beauty kit!

} P

Tha Ramibi Ak Gt anadai
The Beauty of Friendship =

More than $120 of FREE PRODUCTS | *fenSiiends
7 ‘ _&d when you share me with 9 friends

as a THANK YOU each referral will receive a Gift Card In your name

Bcauty - Box

Nemei__ | Name___________ | Name:
Phone#:_________ | Phone#: Phone #:

FREE LIPSTICK

O

Name: Name: Name:,

« mini Oil-Free Eye N
| MakeUp Remover Phone #
« mini TimeWise Miracle " B
Set 3D h FREE FREE
« free Moisture Renewing v LIP GLOSS EYE COLOR
Gel Mask sample
+ fro0 Daep Cloansing
Charcoal Mask sample | FREE CHEEK COLOR
« free Revealing |
Radiance Facial Peel

Name: Name: Name:

sample Phone f:
« free Microdemabrasion
Plus Set sample

FREE
EVE LINER

|- ¢
’ THIS PERFECT PALETTE (unfilled)
n

Phone #:
is your FREE GIFT whe

FREE
BRUSHES
all 8 Friends shop with me.

Turn it into a Facial with Friends =
«and guarantee the goodies.

Join the Mascara Club!
Did you know that mascara
needs to be replaced every 3 months?
Have your Mascara automatically shipped every 3 months

for $45/year ($54 for Lash Intensity)!
That's 4 Mascaras for the price of 3!

WHICH IS YOUR FAVORITE?
|

i%

LASH INTENSITY LASH LOVE WATERPROOF LENGTHENING ULTIMATE '
Expand Definition & Definition Length
& Buildable & & Intense
Extend Volume Waterproof Define Volume
Have a Friend

join, and Receive Ol-Free

2
B e
your Oil Free Eye 2 Make-up &&=
Makeup Remover . E@mgver

1/2 offll! — |

PINK Glam

Avalable for $b, $50 « $45
Includes req. size products and

Personalized
Delvered by the Bih of each
month




SET SHEETS

HELLO O/

gbvacous! mmmww
sam,,,,,h s
Customize a compact Pick a Ip color p!k J l!l8||llll‘ I'Il:lt aMascara
"1MWBWW “Lipstick or lip gloss *“Black,Deop Brown. sl Utimato, ntensty Lashioe,
Lengthening or Watergroof
E Ig |I i ‘
IE E FRISIEig ¥
su $12 $ $zu 7 16 25

Zév"‘*sgug i /yﬁ{"ageﬁm #qopwas @
HydraSession Happiness Set = All Exfoliating & Nourishing products PLUS Travel Roll-Up Bag -$318 Retail Value -

) dér.',/m fmﬁ‘ £28 s \£32 i #o4 £12 | £65
. - m@ﬁ“ {"f;:ﬁ“ Lip Sevub ! $ | acal P
- 7
i £40 £48 : 22 £12
e, | - = .
Neurishivg; () - i Bl el
" -
F VZm.S: |
":\"‘;:':"ﬂ"ﬁ M’;-i';\::ﬁu- !"‘:?;1:: Do Nl P m el

Choose any One Extra Item at Half Off with HydraSession Happiness Set Purchase

HELLO- 26-R9E0US!

2 s e Simple Pamper, mysel collction
( “ ' !‘i Select 2 sets & receive
3 , " 4138

Ilepal‘ Set MiracleSet Retinol@5 NaturallySet Men'sset

Counts a3 4 sats Counts as 2 sets Counts as 2sets

.‘)(b‘mf_b("b TYMJ’){‘E{ %C w Ql{( n
R oA Q Seloct 4 sets & receive
=
"] - am $75 $55 ‘
Botanical Set Clearproof Set CleansingBrush  Microderm Set
(Jltimate {)u.mﬂ;é--‘u "“JMEE Set
el : $o8 Select 5 sets & receive
-
w559 458
FyeCareSet  Mawlessfundatin  SatinSet NaskingSot
see

TimeWise Repair Set $205

Eve Makeup Remover



